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The EPC Crunch: Why Industrial Projects Stall

Let'sfaceit - industrial EPC projects aren't for the faint-hearted. Y ou know what I'm talking about
- those multi-million dollar renewable install ations that somehow always face budget overruns and
delayed timelines. According to Wood Mackenzie, 42% of utility-scale solar projects in 2023
faced EPC-related delays, with capital lockup being the prime cul prit.

A manufacturing plant in Ohio wants to go 100% solar. They've got the roof space, the energy
needs, and even local subsidies. But here's the kicker - the upfront renewable EPC costs could buy
them anew production line. What gives?

The Leasing Revolution in Renewable Energy

Enter the leasing provider model - basically the Netflix of industrial energy transitions. Instead of
dropping $15M upfront, companies can now pay monthly for turnkey solar or battery systems.
We're seeing this shift accelerate post-IRA legislation, with commercial solar leases growing
187% Y oY in Q1 2024.

"The EPC leasing model transformed our project from spreadsheet fantasy to working redlity,"
says Carla Nguyen, CFO of a Midwestern auto parts manufacturer.

But wait, how does this actually work? Let's break it down:
Phase 1. Provider handles design, permitting, and installation (that's the EPC part)

Phase 2: Client pays fixed monthly fees over 7-12 years
Phase 3. Option to purchase at residual value or upgrade
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Solar Farm Turnaround: A Midwest Case Study

Take Minnesotas iconic (well, in renewable circles anyway) 8OMW Twin Cities Solar Array.
Originally proposed in 2018, the project languished until a renewable EPC leasing provider
stepped in 2023. Through innovative tax equity structuring and performance guarantees, they
achieved:

Construction TimelineReduced from 18 to 11 months
Upfront CostsClient expenditure dropped 92%
Energy OutputExceeded projections by 15%

Battery Storage Leasing Models Demystified

Now here's where it gets really interesting. Battery storage EPC leases have this sort of stealth
advantage - they let companies monetize frequency regulation markets without touching FERC
paperwork. A beverage distributor in Phoenix is reportedly making $28k/month just from grid
services, completely managed by their EPC leasing provider.

But hold on - is this just creative accounting? Not according to NREL's latest validation study.
Their team found leased storage systems achieved 23% better ROI than purchased counterparts,
mainly through provider-managed optimization.

Where EPC Leasing Could Take Us Next

As we're seeing in Californias latest microgrid tenders, the model's evolving into an energy-as-a-
service paradigm. Providers aren't just installing panels - they're becoming full-scale energy
partners. The real magic happens when you combine industrial EPC expertise with Al-driven
performance management.

Imagine this scenario: A Texas data center uses its leased battery system to dance between 14
different revenue streams - from wholesale arbitrage to black start services. The leasing provider
takes a cut, sure, but the client's energy costs become negative. That's not sci-fi - it's happening
right now at a Microsoft campus outside Austin.

Of course, there are still challenges. Contract structures need to account for everything from panel
degradation rates to interest volatility. But here's the thing - when a single leased solar array can
power 3 shifts at afactory while generating carbon credits? That's the kind of math that gets CFOs
and sustainability officers singing from the same hymn sheet.

Page 2/3



Renewable Energy EPC Leasing Solutions

So where does this leave traditional EPC models? They're not disappearing, but they're definitely
getting a run for their money. The key differentiator? Leasing providers assuming performance
risk through SLAs tied to actual energy output. It's no longer "here's your system, good luck” - it's
"we succeed when you succeed.”

As battery costs keep falling (17% Y oY decline as of Q2 2024), this model's becoming accessible
to smaller players too. A bakery in Vermont can now lease a solar+storage system for less than
their monthly flour bill. That's the democratization of energy transition right there.

Alright, let's address the elephant in the room - what about the fine print? Smart lessees are
negotiating clauses for tech refreshes, ensuring they're not stuck with 2030's equivalent of flip
phones. Leading providers are offering built-in upgrade cycles, essentially future-proofing the
EPC investment.

Y ou've probably heard the horror stories about maintenance nightmares. Well, the new breed of
EPC leasing providers are putting their money where their maintenance drones are. Literdly -
many now include automated cleaning systems and Al-powered fault detection in their standard
packages.

At the end of the day, thisisn't just about financing. It's about aligning incentives across the energy
value chain. When providers profit from system performance rather than just installation markups,
everyone wins. The client gets optimized operations, the provider gets recurring revenue, and the

planet gets cleaner electrons. Now that's what | call atriple bottom line.

Web: https://onepower.pl
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